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“I love Chris’ brilliant intellect, wonderful sense of humor, and no-BS approach to business and
life. Chris is first and foremost a teacher who wants to help people by eliminating the
unnecessary stress and aggravation around money. His motives are pure, and his advice is
unbiased.”Jack Canfield, World’s #1 Success Coach, Co-creator of Chicken Soup for the Soul
and The Success PrinciplesWhat do ultra-high net worth families know about money that you
don’t?In giraffeMONEY, Chris will help you simplify the complicated worlds of personal finance,
tax planning, asset protection, and money psychology so you can find the path to your elevated
wealth.giraffeMONEY will reveal:The one limiting belief that keeps people from standing outWhy
hard work is herd workHow popular culture and media are designed to keep you downHow to
avoid the six mistakes that derail future millionairesWhere you’re losing half your money and
don’t even know itWhat you can do to protect, grow, and sell your business.Whether you’re
someone in search of a higher level of giraffluence or a professional who wants to show clients
the better path to get there, this book will show you seven paths to money differently.When you
change the way you think about, look at, and pursue wealth, you can work less and bring more
joy and happiness to yourself and those around you.“In 40 years of working with accountants,
lawyers, and consultants, I have never met someone with as broad a knowledge base and
exceptional creativity as Chris. He has helped me, my company and my family immensely. You
have to read this book!”Gordon Logan, CEO, SportClips. International Franchise Association
Entrepreneur of the Year and Hall of Fame
Award.www.ChrisJarvis.mewww.GiraffeUniversity.com

“A rallying cry for collective responsibility. A call-to-action to bring about systemic change to
textile industries, which has reaped the benefits of unfair labor practices, consumer exploitation,
and caused environmental harm for far too long.”―Christine Platt, The
Afrominimalist"Consumed takes us through the hideously complex topic of fashion and
sustainability, from its knotty colonial roots to what everyday people can do to uproot those
systems, today."―Yassmin Abdel-Magied"SUCH integrity. Aja is no bullsh*t."―Florence Given --
This text refers to the paperback edition.About the AuthorWriter and consultant Aja Barber hails
from Reston, Virginia, and currently lives in London with her husband and their two
cats. Consumed is her debut, a treatise on the intersection of fashion, climate change, and
social justice. After publicly announcing that she would not use fast fashion companies to
sponsor her social media presence, Aja is now considered to be an expert voice in this space.
You can find some of her writing on Instagram, and more of it on Patreon, where readers support
her work. --This text refers to the paperback edition.
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giraffeMONEYChris JarvisA GIRAFFE UNIVERSITY PRESS BOOKgiraffeMONEYSee Better
Paths to Elevated WealthChris Jarvis, MBA, CFP© 2020 All Rights ReservedCover design by
Ramón E. Peralta, Jr., Peralta DesignInterior design and composition by MikeLoomis.CONo part
of this book may be reproduced, stored in a retrieval system, or transmitted by any means
without the written permission of the author and publisher.In memory of my dad,Ray JarvisMay
10, 1946 – April 24, 2020Thank you for encouraging me to take risks,climb the highest
mountains, and never look back.ContentsForeword by Jack CanfieldWhy Successful People
Became Giraffes First1st Path: What Do Giraffes Know about Money?Chapter 1: How Are
Wealthy People like Giraffes?Chapter 2: Zebras in America. Who Knew?Chapter 3: Maslow’s
Hierarchy of NecksChapter 4: Forget the Fox. What Did the Giraffe Say?Chapter 5: Giraffes
Don’t Want to “Fit in” with Any Herd2nd PATH: Stick Your Neck Out to Reach HigherChapter 6:
Seesaw with a Giraffe?Chapter 7: Make Money Your SlaveChapter 8: Try HardlyChapter 9: Bust
Your AssetsChapter 10: Call in the Cavalry3rd PATH: Don’t Stumble into the Lion’s Den… and
Get Eaten!Chapter 11: Three Hyenas Walk into a Bar (Exam)Chapter 12: Master Social
Distancing: Get and Stay AheadChapter 13: Don’t Let Death Be ContagiousChapter 14: A Fate
Worse than Death? Financially, Yes.Chapter 15: Pretend to be an Elephant – Don’t Forget This
One ThingChapter 16: You Can’t Cut a Giraffe in Half4th PATH: Don’t Waste Energy Playing with
ZebraChapter 17: Uncle Sam Hunts Giraffes (Like You)Chapter 18: Hunting Season is about to
Get LongerChapter 19: It’s No Walk in the Park – Beware Retirement Plan TrapsChapter 20:
Where There’s a “Will,” There’s a Pay(ment)Chapter 21: What Really Ticks a Giraffe Off?Chapter
22: You Can Tame a Zebra – without Even Owning ItChapter 23: A Giraffe Needs a Really Long
Mirror5th PATH: Teach It to Plant and Feed It for a LifetimeChapter 24: What Came First, the
Giraffe or the Egg?Chapter 25: Take Giraffe Yoga — for Your WhiplashChapter 26: Buy a Swiss
Army Life?Chapter 27: “Epic Win” and a Mini Pet GiraffeChapter 28: Let Them Eat Zebra Cake?
Chapter 29: Plant TrEEs with and for Your Employees6th PATH: Stretch Your Advisors — for Your
BenefitChapter 30: Even Giraffes Stop and Ask for DirectionsChapter 31: Sun Tzu is Chinese for
“Giraffe”Chapter 32: You Can Still Trip Along the Easy PathChapter 33: When Your Pet Tiger
Bites You, It’s Your Fault7th PATH: Achieving Your Desired GiraffluenceChapter 34: Somebody
Will Make It Big. Why Not You?About the AuthorAcknowledgementsThank YouForeword by Jack
CanfieldI never wanted to be a giraffe—until I met Chris Jarvis.I’ve known Chris for years, having
interviewed him for Hollywood Live and Talking about Success. It was during our last interview
that Chris explained to me that I was already “Being the giraffe.” He told me that his billionaire
and multi-millionaire clients all attribute their success to sticking their necks out when other
people chose to remain in the safety of the herd. This is exactly what I did when I refused to take
no for an answer (even after 144 unsuccessful pitches) for my big idea – Chicken Soup for the
Soul!I’m always impressed with Chris’s ability to simplify and effectively communicate very
complicated ideas. He has a no-BS approach to business and life, and an impressive drive to
make a positive difference in the lives of others.As the co-author of the bestselling Chicken Soup
for the Soul® series, I have had the opportunity to author or co-author more than 170 books (47



of which are New York Times bestsellers). That success has afforded me the opportunity to work
with hundreds of thousands of people all over the world, and among all those people, Chris
stands out—like a giraffe on the plains. Unlike many of the people in the financial world, he does
not measure his success just by dollars earned. Chris is first and foremost a teacher who wants
to help people enjoy their success by eliminating the unnecessary stress and aggravation that
often accompany financial success. His motives are pure, and his advice is unbiased.After
selling his company for millions of dollars in 2016, Chris surprised me again by signing up for my
Train the Trainer program. By the time our year-long program was over, Chris wasn’t just a
trainer. He had stood out (or above) and we named him the Vice President of Strategic
Partnerships for the Canfield Training Group. Chris’s giraffe-like vision allowed him to see a
unique path to success that combines financial, entrepreneurial and transformational elements.
This is why this book is so exciting for me and for you.Over the past 45 years, I have been
helping people do what giraffes have been doing for over a million years – evolving to become
more vulnerable. While every other herbivore has evolved to hide or protect its most vulnerable
area, the giraffe has developed the longest neck in the animal kingdom. As a result of this
vulnerability, giraffes can see things others can’t and can reach things others won’t. I teach the
importance of opening up and becoming vulnerable so you can create connections and grow as
a person. Chris took that lesson to heart and creatively applied it to personal finance in a way
that is easy to understand and incredibly impactful when applied.Chris Jarvis with Jack Canfield,
December 2019In giraffeMONEY, Chris shares seven paths to move away from the herd-
mentality. You’ll learn how the super-affluent people in our country are very different from
average Americans—just as giraffes are very different from zebras. Apart from the obvious
(higher incomes and longer necks), giraffes see differently, feed differently, move differently, and
interact differently than all other herd animals do. To be super successful you want to be an
outlier financially – away from the rest of the herd. To do so, you will have to resist the urge to fit
in.Widely accepted financial advice may be appropriate for average or moderately successful
Americans, but that same advice can be financially detrimental for people who are trying to
reach elevated levels of wealth. The broad acceptance of conventional wisdom is the most
devastating factor when it comes to financial planning for affluent families.Unlike the millions of
migrating herd animals who wander endlessly following the seasonal rains to find new grasses,
giraffes eat tender, green leaves from trees. Since trees have roots that can access underground
moisture, they grow in places where grass simply will not. As a result, the giraffe can survive and
even thrive in very barren places (like a desert) where herd animals could never survive.In
today’s challenging times, you may want to take a different path and achieve better results.
giraffeMONEY offers you many different paths that will be much more than an oasis for you. You
will learn how to change your mindset, implement advanced financial strategies, and avoid
catastrophic mistakes.You will also learn what types of advisors can help you and how they
work. You will learn how to identify if you have outgrown particular advisors or firms. Most
importantly, you will learn how to work more efficiently with lawyers, accountants, and financial



advisors so you avoid conflicts of interest, reduce costs, and maximize the value you receive.I
have come to deeply trust Chris and his advice. That’s why I proudly wrote the Foreword for
Chris’s last bestseller—6 Secrets to Leveraging Success: A Guide for Entrepreneurs, Family
Offices and Their Trusted Advisors. I have trusted Chris Jarvis to represent my company, my
brand and me. If you want to see a better path to earning more income or amassing greater
wealth than 99% of the population, you are going to have to stick your neck out and do
something different. I suggest that you too trust Chris Jarvis to teach you how to do that by
reading giraffeMONEY.I wish you well on your new paths to new heights of success.Jack
CanfieldCoauthor of the bestselling Chicken Soup for the Soul® series and The Success
Principles™: How to Get from Where You Are to Where You Want to BeWhy Successful People
Became Giraffes First“Every success story is a tale of constant adaptation, revision and
change.”—Richard BransonSince the publication of my first book over twenty years ago, much
has changed. The psychological and financial chasm between the rich and the middle class has
dramatically expanded. Americans used to idolize the super affluent and aspire to follow in their
footsteps. Some would call that sentiment capitalism at its finest. Consider that Lifestyles of the
Rich and Famous was once a top-rated television program that featured extravagant wealth and
the toys that came with such success. Its host Robin Leach would sign off each episode wishing
you “champagne wishes and caviar dreams.”Fast forward to today. The wealthiest one percent
have been the subject of many political candidates’ campaigns and national budget discussions,
debating perspectives on their incomes and tax liabilities. In a strange turn of events, the most
successful Americans are often perceived as villains by some popular media. As a result, the
wealthy are less open about their success and the methods they have used to achieve affluence.
Understandably, the super successful don’t want the proverbial bullseye on their backs.Not only
are the rich keeping their mouths shut, but corporations and professional service firms now have
what I call “institutional laryngitis.” Investment firms, insurance companies, law firms, and
accounting firms are all struggling with declining margins creating extreme pressure to
streamline operations. To boost confidence, they brag to shareholders or investors about their
sizable investments and commitment to leverage technology. What does that mean to you?
When you read or hear “leverage technology,” you should think “less human interaction, no
personal customization.”Henry Ford once said about the Model-T, “You can have any color you
like, as long as it’s black.” In the industrial revolution, machines were built to do one task very
well. The goal was to increase production at a reduced cost. Later, we became obsessed with
customization, until it was too expensive. Technology advances are causing service industries to
evolve, and it looks like history is repeating itself.Attorneys use WealthDocs or HotDocs to kick
out legal documents. Accounting firms now use tax return software. Insurance companies have
to get all of their products filed and approved by state insurance departments (and their
competitors can see the details of the filings), so nobody is “different” very long. Investment firms
are offering the same securities or are packaging combinations of investments and significantly
increasing the fees. No matter how you slice it, most service industries are giving you the same



service as their competitors but are charging you for customization you aren’t receiving.Who can
you turn to for help? Local newspapers and news stations once had investigative reporters
looking out for consumers. Now, the media is far less credible—especially when it comes to
scrutinizing the companies whose ads pay their salary. Regardless of your political ideology, it is
clear that media have shifted from pure unbiased reporting of facts toward spinning news that
appeals to their demographic. The point is that people can’t trust what they read about the
economy, the stock market, or the government’s role and impact on either.You need information.
Good information. Forget searching the internet for advice. A Google search yielding 20,000,000
results is useless. You need useful, manageable, applicable knowledge. You need to find
someone to guide you on this journey. If you are not Elon Musk, or can’t find a mentor like
Warren Buffett to teach you how to build a fortune, where will you turn for this invaluable advice?
Enter the GiraffeSome of my fondest memories are of nature shows. As a child, my father and I
would watch Mutual of Omaha’s Wild Kingdom. In high school, I was a fixture at my best friend
Rob Whelan’s house on Nelson Street in the working-class Elmhurst section of Providence,
Rhode Island. I was there so often that his parents, Bob and Dotty, named me “Skippy” (see the
popular Michael J. Fox tv show, Family Ties as a reference), and they still call me that over 30
years later. When at their house, I would often watch National Geographic specials with his dad
Bob. Fast forward to 2002. I had the opportunity to take the trip of a lifetime. I went on safari to
South Africa, Botswana, Zimbabwe, and Zambia with my father Ray and my dear friend Lee
Kaplan. Like most people, I was so excited to view lions in the wild. But, one day in Botswana at
Chobe National Park, we stumbled on a tower of giraffes. The sheer size and majesty were
beyond description, but the giraffes’ characteristics and behavior were so remarkable and
memorable, that they became the foundation for giraffeMONEY, Be the Giraffe,
GiraffeUniversity.com, and my lucrative consulting practice.Chobe, Botswana. 2002. Me, Mist,
Ray Jarvis, Eric, Lee Kaplan.One of the first things you learn watching nature shows is that some
animals eat other animals. My dad explained to me that—over time—this predator and prey
game makes the animals stronger. I learned that predators have adapted and become faster,
stronger, or more efficient hunters. They developed camouflage, stalking techniques, and
excellent night vision. I also learned that “prey” animals have evolved to “protect” themselves
better—the ones who didn’t are now extinct.How have most animals evolved to protect
themselves from more dominant and stronger predators? Some animals have developed hard
shells or a very thick hide, while others have sharp quills or exude a poisonous secretion. Each
of these characteristics is designed by nature to prevent the fatal bite to the neck. The giraffe is a
whole different animal—literally. Through evolution, the giraffe has expanded its most vulnerable
area: its neck. That sounds crazy, but it worked. How?The giraffe, despite its increased
vulnerability, has developed something valuable that no other land animal has. With a head that
reaches up to 20 feet off the ground, the giraffe has an elevated perspective that allows it to see
over bushes, small trees, and all the other animals who are living with their heads in the weeds. It
can see opportunity or danger much further off in the distance than other animals. The benefits



are not only vision. Height also gives the tallest mammal a private dining room. The giraffe eats
leaves high up in the trees which is food the millions of other grazing animals on the plains will
never reach.How might being a giraffe help you with your money?Would you like to see paths to
success that others can’t? Would it be helpful if you could see approaching threats long before
other investors or competitors do? Would you like to reach levels your competitors and
colleagues never will?When you decide to “Be a Giraffe,” you will stick your neck out and
become more vulnerable, but your elevated vision will help you reap the rewards—while those
who play it safe wander in nervous herds.My PerspectiveMy books and seminars have reached
tens of thousands of Americans, and my articles have been read by hundreds of thousands
more. Not surprisingly, thousands of strangers, ranging from highly educated physicians and
attorneys to high school dropouts worth $500 million, have contacted my offices asking for
financial advice in one capacity or another. They’ve worked with the herd but wanted a different
perspective.This unique opportunity to meet people from all areas of the country introduced me
to hundreds of attorneys, accountants, and financial advisors who represented those strangers
before they contacted us. The primary purpose of our communication was to learn more about
the clients’ specific circumstances. The secondary, and completely unintentional (at the time)
goal was to collect thousands of valuable case studies to help write this book.There are many
ways that people can earn very attractive incomes. You could sell ball bearings, popcorn boxes,
or specialty valves and circuits for mining equipment for instance. We all face our share of
financial adversity as well. Global crisis, disabling injuries, divorce, and lawsuits are the most
common causes, but competitive and regulatory forces can also be crippling, if not catastrophic.
What is amazing is how some people are able to continue the accumulation of wealth while
experiencing catastrophes that have wiped out less-savvy families. What they know allows them
to go far beyond success and achieve super-affluence. Working with a diverse collection of
these clients and their talented advisors helped me uncover tricks of the trade to build and
preserve wealth in any economic climate. These are the “Giraffe Money Secrets” that you need
to master to reach the highest levels of affluence.In this information age, where everything is a
few keystrokes search away, you may be skeptical that there are any secrets remaining. With
millions of financial advisors, insurance agents, attorneys, and accountants competing for your
business, there shouldn’t be any stone left unturned. Generally speaking, you are right. Despite
the readily available nature of the tools, we see so few families and businesses applying the right
combination of tools and strategies to maximize income and wealth.According to the IRS and
Bloomberg, as reported in Forbes on 10/22/2019:Half of Americans earned > $41,740 in
2017.Fewer than 5% of households earned > $208,000 in 2017.Fewer than 1% of households
earned > $515,000 in 2017.Only 1 in 1,000 households earned > $2,374,937 in 2017.There
were 675,000 new millionaires in the US in 2017.There are now over 18.6 million Americans who
are millionaires.There are two take-away messages. First, there are proven paths to building and
preserving wealth over multiple generations. Second, a small percentage of people actually take
the steps necessary to do it. Which group will you be in:Half the population, struggling to earn



more than $42,000 per year?19 of 20 people who are hoping to earn more than $208,000 per
year?1 in 1,000 who earn more than $2.3 million per year?One of the 675,000 new millionaires
in the United States next year?Regardless of where you set your sights, giraffeMONEY will
teach you the two most important concepts for building wealth, explain dozens of philosophies,
techniques and tools for use in your planning to identify the risks to long-term success, and offer
ways to protect yourself from them. These lessons are essential for those who want to be
wealthy, those who are already wealthy—and the professional advisors who want to differentiate
themselves from the millions of other advisors who are competing to serve the wealthiest
clients.Conveniently, giraffeMONEY offers all of this valuable information along seven Paths.
Within each path, there are a number of valuable lessons. Here is a preview of what you will
learn from giraffeMONEY.How super successful people look at things differentlyThe single most
important strategy for getting more out of your careerWhat five things kill most businesses – and
how can you avoid them allHow to eliminate unnecessary taxes in every area of your lifeHow to
get more out of your time, money and assetsHow to avoid firms and professionals who may take
advantage of youWhy most people fall short of their goals and how to change that today!You are
on your own path, but you are truly never alone. For regular support, additional resources, and a
network of like-minded people who want to see you succeed, visit us at
www.GiraffeUniversity.com and subscribe to my newsletter.When you elevate your perspective,
you can see a better path – for you!Be the Giraffe!Chris Jarviswww.ChrisJarvis.meFounder,
Giraffe Universitywww. GiraffeUniversity.com1st PATHWhat Do Giraffes Know about
Money?“Evolution is so creative. That is how we got giraffes.”—Kurt VonnegutRather than throw
you right into the financial tools and strategies of the rich and famous, I want you first to
understand some important “giraffe-isms.” Giraffes may not have bank accounts, stock
portfolios, or a family office. However, the evolution of the giraffe and its current lifestyle most
closely mirrors the most successful people I have worked with in my career.When I sold my
company in 2016 for millions of dollars, two of my mentors challenged me. Jay Abraham and
Jack Canfield independently told me, “Writing about how you were successful might be
interesting but discovering lessons that anyone could use will be impactful.” Talking to clients
and reflecting on my path, I found universal lessons that applied to all super successful people.
As I wrote them all down on the whiteboards that line “my lab” in my home, it jumped out at me.
These people are all giraffes!You will see the shocking similarities between the wealthiest
people in our country and the tallest animals on the planet. More interestingly, you will see how
the majority of Americans act like herd animals – such as zebra and wildebeest.Once you know
what it means to be a giraffe, you will better appreciate how giraffe characteristics will help you
reach your most ambitious financial goals. As you stick your neck out, you will develop an
elevated perspective on money, business, and life.This perspective will help you answer these
questions:What does it take to become wealthy in America?Why don’t more people become
more successful?What conventional wisdom is detrimental to affluence? What unusual things
are the richest people doing and why I haven’t heard of them? (Perhaps you are skeptical about



the existence of such strategies.)You will see the answers to these important questions and
notice other details that may prove helpful on your journey. This foundation will change how you
think about, and look at, wealth and success. This elevated perspective will help you more easily
absorb and better utilize the information in the book (and the supporting materials at
GiraffeUniversity.com) to help you build your fortune, increase your impact, and leave a greater
legacy.Chapter 1How Are Wealthy People like Giraffes?“Wealth is the product of man’s capacity
to think.”—Ayn RandThe focus of this book is to teach you how to be a giraffe so you can reach
your ambitious financial goals. Perhaps you want to reach financial independence for yourself or
your family. Maybe you are looking to increase your net worth by millions—or tens of millions of
dollars. Either way, you will benefit from seeing the similarities between the wealthiest people
and the tallest animal.We must understand why we are sticking our necks outs in the first place.
We are trying to elevate our perspectives so we can see a better path. We want to see and follow
a better path to wealth and happiness. When people have stuck their necks out, have taken
chances by doing things differently, and have reached the highest levels of success, we refer to
them as “giraffes.”You need to compare the giraffe to its fellow mammals before you can
appreciate their special qualities. To simplify the population, we’ll herd everyone into two
categories: giraffes and zebra. The quickest way to determine a giraffe versus a zebra is to
check the height. In the wild, there is no confusion between the two, as a zebra is 4 to 6 feet tall,
and a giraffe is 14 to 20 feet tall. In this financial book, the height we are talking about is the size
of your money stacked up in front of you. If you earn a lot of money, or have amassed a
significant net worth, consider yourself a giraffe.Second, we can see if you are a zebra or a
giraffe based on an “eye exam.” This is not like the test you took in grade school or, the more
recent one I took as I approach 50 and finally need glasses. This eye exam tests your vision for
yourself, your business, and your life. In the wild, zebra eat grass and spend most of their days
with their eyes a few feet—or a few inches—off the ground. Giraffes spend as much of their days
eating, but munch leaves from the tops of trees.Giraffes have a unique perspective and see both
opportunities and threats long before other herbivores. If you are a step ahead of your
colleagues, or do things differently because you see things differently, you may be deemed a
giraffe based on how you achieved your success.Whether you are already a giraffe, hope to
become more giraffe-like, or plan to work with giraffes as a financial, legal, or tax advisor, you will
find valuable philosophical and practical insights along the seven paths in this book. You may
find some the lessons apply to you right now—but as you grow and your circumstances change,
revisiting some of the paths may be very helpful.Giraffe EarnersGiraffe earners are those who
stand out among those around them. The same way the giraffe is more than ten feet taller than
the zebra on the plain, giraffe earners stand far above. Based on IRS and Bloomberg data from
2017, roughly one percent of Americans earned more than $500,000 – much more than the
zebra we will examine later.As the previous owner of two financial and insurance firms, and the
author of over a dozen books on financial planning, I have met with hundreds of giraffe earners
in my career. The significant income disparity causes the giraffe earners to have different



financial concerns than zebra. Generally, these challenges include growing their businesses,
avoiding financial catastrophes, reducing taxes, managing investments, and coordinating
multiple advisers. These topics will be discussed in greater detail within each of the seven paths
in giraffeMONEY.Giraffes in Botswana, 2002.Giraffe BuildersGiraffes have numerous unique
qualities, but they do not have opposable thumbs. I am unaware of any anecdotal evidence of
giraffes “going primate” and learning to use tools. With that said, the giraffe metaphor works
when we consider the “giraffe” to be the adjective and not the noun. Any person or family that
has amassed more than $10,000,000 in net worth is called a giraffe builder because of their
unusually tall net worth. I’ve had the pleasure of working with three billionaire families and
hundreds of millionaires. From personal experience, I have helped giraffe builders address many
of the same concerns of giraffe earners, but they do have some unique challenges. Very wealthy
families are concerned with estate taxes and protecting their children’s and grandchildren’s
future inheritances from divorce and other litigation. They are also concerned with teaching their
children how to appreciate what they have, so they don’t squander their fortunate upbringing and
future assets.Builders May or May Not Be Earners (Anymore)We acknowledge that many
people will fall into both categories. The giraffe earners may invest wisely and become giraffe
builders, or giraffe builders may earn enough from their investments to be categorized as giraffe
earners—but this is not always the case. Therefore, I don’t use only net worth or income as an
indicator of success. For example, a second-year neurosurgeon may earn $600,000 per year
(source: www.mdsalaries.blogspot.com) but may not pay off all of her educational debt and
begin to save money for a number of years. We did not think it accurate to categorize her as a
zebra, despite relatively low net worth. She is a giraffe earner because of her unusually high
income.Similarly, a man who sold his business for $50 million, quit working, and lives off his tax-
free municipal bond portfolio doesn’t appear to resemble a zebra. He doesn’t have a job and has
$0 of taxable income, but his high net worth certainly causes him to stand apart from most
people. Although both of these giraffes stand out among most Americans, you can also
appreciate that the neurosurgeon may have very different concerns from the young retiree, and
different paths in giraffeMONEY may prove more beneficial to one than the other.Giraffe
EldersGiraffe earners and giraffe builders are titles based on the amount of income or net worth
of a person or family. This category, giraffe elder, is reserved for persons, families, or businesses
that have learned valuable lessons and led by example. Every builder or earner is not someone
you want your children or grandchildren to mimic (see Hilton, Paris, or Kardashian, Kim).
Inheriting money or profiting from shameless self-promotion may not be the lessons you want to
share with your heirs.By speaking to thousands of earners and builders, and working with
hundreds of professionals across the country, I have witnessed countless creative ways to grow,
build, and preserve wealth. I have also seen how carelessness or procrastination can cost
families millions—or tens of millions—of dollars in unnecessary taxes, legal expenses, and lost
income.Important Note: Many of the philosophies in this book are universal and are applicable in
any city, state, province, or country. These lessons are passed down within wealthy families and



empires and have been for thousands of years. Many of the practical tips in the areas of asset
protection, tax, and estate planning are based on the laws of the United States and will apply to
anyone living in this country.Charting a Better PathGiraffes are the tallest animals in the wild.
Humans who become the largest earners and who accumulate the most significant wealth are
the “giraffes” who stand out in our society. Similar to how the animal has evolved over millions of
years, business owners and families who make slight adjustments to how they think about and
approach wealth will eventually see themselves standing much higher on the socioeconomic
ladder than those who are unwilling to stick their necks out to see a better path.Now that you
understand the main idea behind, and the benefits of, being a giraffe, you are almost ready to
begin your practical training and learn the secrets to reaching your financial goals. Before you
take steps toward your own financial evolution, you need to appreciate why you don’t want to
remain where you are. It is imperative you fully understand why I call average Americans “zebra,”
how most firms and media outlets cater to the more numerous zebra, and how listening to zebra
will only confuse you as you try to elevate your perspective.Chapter 2Zebras in America. Who
Knew?“Be careful when following the masses. Sometimes the ‘m’ is silent.”—UnknownBefore
you can understand what, why, and how giraffes are so different, you need to understand the
qualities and actions of the vast herds of zebra standing all around the giraffes on the plains.
Zebra have small family units of 5 to 20 animals that congregate with other families in herds of
thousands of other animals. Giraffes, on the other hand, are solitary animals that socialize in
“towers” temporarily.Zebra migrate over thousands of miles, following the rains that lead to
enough grass for these large herds to feed. Giraffes are non-migratory and non-territorial. They
only need enough food for themselves. They eat the leaves of trees, and trees have roots that
access water well below the soil. Therefore, giraffes can find food in places herd animals simply
cannot.Zebra represent large groups of Americans who make up 90 percent of the population.
Like zebra who are constantly migrating to find its next meal, most Americans have similar
challenges (living paycheck to paycheck). If a zebra tries to leave the safety of the herd, it
doesn’t have the resources to protect itself from the predators. Similarly, most Americans can’t
afford to quit their jobs, seek additional training, and pursue another career. In many ways, most
Americans are stuck in their jobs and careers the same way the zebra have no choice but to stay
in the herd.Perhaps, you now realize that giraffes are more independent, have more options, and
have greater flexibility. These are keys to achieving high levels of financial success.Important
Note: Throughout this book, we use the terms zebra and average Americans. To some, this term
may seem to be demeaning or condescending or to infer a value judgment. It is not intended that
way. It is a simple metaphor to point out that there are a lot more zebra than giraffes and that
those few giraffes stand out (financially) among the larger group of zebra.How Much Does a
Zebra Make?The first and perhaps most important defining characteristic of the average
American (zebra) is income level. The median income for a family in the United States was
$63,030 in 2019. This is down slightly (0.45%) from $63,314 in 2018. Median means that half of
US households earned more than $63,030 and half earned more than $63,030 in 2019.



Averages are misleading, so I prefer not to use them. Let me explain why then we can move on
and dissect the population further.The Mathematician Can’t (or Won’t) Divide by Three (3)If you
and I were on stage with Bill Gates, it would likely be correct to say, “the average net worth of the
three people on stage is over $34 billion.” It may be accurate, but also misleading. That
statement might lead someone to believe that you and I are not only billionaires, but that we are
two of the richest people in the world. The truth is that, unless you are a multi-billionaire yourself,
more than 99.9% of the total net worth on stage would belong to Bill Gates. When there are
significant outliers in any group, the median will give you a much more accurate estimate of the
“typical” or average person in the group.Let’s break the US Populations income in 2019 a bit
further so we can get a better idea of how, and why, the financial and consulting industries have
failed us*†:25% earned less than $31,20125% between $31,201 and $63,03025% earned
between $63,030 and $113,01015% earned between $113,010 and $184,20010% earned
$184,200 or more in 2019 (up 0.6% from 2018)5% earned $248,304 or more in 2019 (up 2.6%
from 2018)1% earned $475,116 or more in 2019 (up 6.8% from 2018)Average income among all
U.S. households: $89,931*Source: https://dqydj.com/household-income-percentile-calculator/
†Households may include two or more earners.Another way to look at this is to look at
groups.39,162,447 households (30,4%) earned > $100,000 in 2019.6,365,893 households
(4.9%) earned > $250,000 in 2019.The significance of this income analysis is relatively simple.
Average Americans are generally earning just enough to pay the bills. In many areas of the
country, where expenses are comparatively high, most Americans are not earning enough
income to cover their bills. Consider this very troubling data from before the economic impact of
the coronavirus quarantine:Total household debt in the United States, including mortgages, auto
loans, credit card and student debt, climbed to $14.15 trillion in the fourth quarter of 2019,
eclipsing the previous peak at the height of the great recession in Q3 2008 by $1.5 trillion in
nominal terms.—Federal Reserve Bank of New York’s Report on Household Debt and
CreditLong-term uses of income, such as funding retirement accounts, paying insurance
premiums, and funding college savings accounts are luxuries many average Americans simply
cannot afford.Giraffes Adapt to Their HabitatNationwide income disparity only tells part of the
story. There is significant disparity in income from state to state. This is an important variable
because it requires surplus income to be able to make money on your money. You create more
investment leverage if you can earn more or less.Consider the minimum income threshold to be
included in the top one percent of earners in each state. On the left side of the chart, you will see
the ten states with the highest minimal income thresholds to be in the top one percent of all
earners in that state. On the right side, you can see the states with the lowest qualifying income
thresholds to reach the top one percent of earners in those states.To ensure you are reading the
table properly, I offer this brief explanation. In Connecticut, one in every 100 of the residents will
earn at least $678,000 per year. By sharp contrast, only one percent of Arkansas residents earn
more than $228,000.At first glance, most of the data in the last table makes perfect sense. You
might expect there to be a lot of people living in and around New York who have very high



salaries – making the top one percent threshold quite high. You were probably unsurprised by
the low thresholds in many Southern states – where the cost of living is much lower, and poverty
is widespread.Federal Income Tax RatesThe second defining characteristic of the average
American is federal income tax rates. As you will see later in the book, affluent Americans
consider taxes in nearly everything they do because their tax rates can be very high, and tax
expense can be the primary drag on their quest for super affluence. Contrast that to the situation
of average Americans. If you combine the household demographics stated above with the 2020
Federal tax rate schedule below, for married couples filing jointly, you can draw some interesting
conclusions.You can estimate that approximately 60 percent of the population will pay less than
12 percent of their adjusted gross income in federal income taxes. The tax is up to 12 percent of
their taxable income (after the standard and other allowable deductions). Another 37 percent of
the population will pay less than 20 percent of their taxable income to the federal government via
income taxes. The remaining three percent of the population will earn enough to pay more than
20 percent of their adjusted gross income in taxes. Since all taxable income in excess of
$622,050 is subject to federal income tax rates of 37 percent, a couple earning $1,000,000 per
year will pay 31 percent in federal income taxes. A couple earning $2,000,000 per year will pay
34% in federal income taxes.In other words, average Americans pay relatively few dollars in
income taxes as a percentage of their income. For this reason, income tax planning is not as
significant a concern for the average American as it is for a super-affluent family that is paying
income taxes of 31 to 34 percent. It’s no surprise that turning over one of every three dollars
earned motivated the giraffe earners to make tax planning a priority and to get very
creative.Referee and Other Zebra JobsThe third defining characteristic of average Americans is
their source of income. The average American is almost always an employee who works for
someone else. Note: there are many self-employed independent contractors in the population.
These could be skilled laborers, salespersons, or other technical or part-time employees who
are not legally considered employees. They may have even fewer benefits than employed
workers. They are considered part of the zebra population as I make this point.Employed
workers are paid as W-2 employees and may or may not have modest benefits packages. Taxes
are typically withheld from the average American’s paycheck each payday, before after-tax
proceeds are distributed. Many refer to this as your take-home pay.While this system eliminates
the headaches of calculating and preparing complex quarterly estimated tax payments and
needing to save for these large payments, there is little opportunity for significant tax planning.
The average American rarely owns a business. This means that the average American does not
have to manage a growing or complicated business that may have multiple locations, many
employees, and regulatory reporting requirements. This also means that the average American’s
income is determined by someone else. The employing company determines when and if there
are raises or promotions for employees. Employees can work hard, but the financial rewards for
such efforts are at the discretion of someone else. Because the cost-of-living increases every
year, modest raises may provide relatively modest increased spending and saving potential over



a lifetime.Millions of Americans have made the decision to buy or build a small business. There
are countless motivations that drive someone to leave the world of the employed to start or run a
business. There are pros and cons to working for someone else instead of running your own
business, as you can see in the following table:No doubt, running a business is hard work and is
certainly not for everyone. The risks associated with owning a business are validated by the fact
that most small businesses fail. However, there are some tradeoffs that are worth the risk to
entrepreneurs. Employees have little say in planning for the business. Though employees have
less risk, they also have less opportunity for financial upside. There is no universal better or
worse. It is just the nature of the situation. This is one of the ways that average Americans who
are employees differ from business owners who have the greater opportunity to achieve
affluence.Can a Zebra Retire?The fourth area of difference between the average and affluent
Americans is in the area of retirement planning. For nearly a century, a major goal of
employment for average Americans has been to save enough money to retire. Most Americans
look forward to doing something other than working, and many anticipate financial freedom in
retirement.For retirement planning, most average Americans invest in some type of retirement
plan offered by their employer, typically a 401(k) plan. Most average Americans also have
checking and savings accounts, and possibly an individual retirement account (IRA) or small
investment account. However, they do not have substantial or sufficient savings in such
accounts. This is the result of a combination of factors such as:People are living longer and
requiring income for more years in retirement, and therefore more savings.Employers are
focused on quarterly earnings and are forced to cut back on employee benefits, including
retirement funding.Reduced benefits for health care coverage from employers causes increased
spending by the employees’ families. Average Americans are spending more on consumer
purchases than on retirement plans simply because their incomes don’t afford them the
opportunity to do both. When companies give less to employees and the employees have to
spend more to pay the bills, the employees do not have the discretionary funds to save enough
for their desired level of retirement and cannot put enough money into these savings plans.Many
Americans are still be relying on Social Security to provide a large portion of their retirement
income. You need only read a week’s worth of articles in the publications listed later in this
chapter to get a clear understanding that relying on Social Security is not a sufficient planning
decision for most Americans. Yet, most average Americans have few or no retirement
alternatives.Zebra Protect Their Asses, not Their AssetsBesides estate tax planning, asset
protection is the area of financial planning where the needs and concerns of average Americans
and affluent Americans differ most. Asset protection—the practice of shielding wealth from
potential lawsuits, creditors, or other claims—is plainly not of significant concern to average
Americans for two reasons:
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Mark Hugh Sam, “The Mindset to Financial Planning For the Top 10%. For those who did not
grow up wealthy or for those whose goal is to be a multi-millionaire, this book is for you. Chris
uses the analogy of the Giraffe to help you understand that wealthy people do think differently
from the bottom 90% of Americans. As a former accountant at a Big 4 firm, former CFP, CFA,
and hedge fund partner, I can say that Chris provides you the mindset required to manage your
money. When you are wealthy, your concerns and options are different. Asset protection from
legal liability, divorce etc. becomes a huge focus for you in the US. Tax reduction and income
splitting are essential discussions and issues to understand. Similarly, estate taxes as he has
warned may become another huge issue. Then there are all the risks that can be protected by
insurance--an area where Chris is clearly a master. There are a multitude of options to many of
the issues that you will face when you are wealthy that you probably never heard about before.
He introduces some of these in the book. These issues are different than IRA and 401K or
buying an index mutual funds etc. Therefore, if you are newly minted multimillionaire or have not
understood these issues or you plan on becoming wealthy, a read through this book will be a
fairly broad introduction to the mindset and issues you face with protecting, managing, and
increasing your wealth. It's a few hours read that has take Chris Jarvis a lifetime to master and
explain in understandable language. It is time to get yourself up to speed and read this book
today.”

ARR, “Forget the Fox. What Did the Giraffe Say?. In Giraffe Money, Chris Jarvis adeptly
demystifies often misunderstood financial concepts and tools everyone can use to build or
augment their financial future. Highlighting easy, effective, and underutilized planning
techniques, he provides tangible actions to put us all on the elevated path, where like a giraffe
we can be more independent, have more options, and have greater flexibility in our lives. Written
in an easy to read style, and peppered with data, Giraffe Money will have you wanting to be the
giraffe in no time. The good news is it also gives you the paths to get there!”

Thomas B. Jelke, “So Much Information. I've been reading a lot of financial books lately. Partly to
see if I can learn anything new; partly to see if I can find any that teaches things in a new and
unique way. This book does both. The author does a really good job of talking about some
complex wealth building techniques (some I had not learned about prior to reading this) in a way
that someone without an MBA can understand. There were some things I knew about before
like some of the trusts discussed, but I still came away learning something new with even those
techniques. Easy read and I found it quite thought-provoking, especially in our current financial
situation.”

Ron Rimkus, “Chris sees things differently.... The author writes in crystal clear fashion and brings
forth insight and suggestions that don't seem obvious until he says them. And then he draws the



line between where you started and where he took you. And the journey is straightforward and
the lessons succinct. Chris helps the entrepreneur navigate a broad cross section of problems
whose insights lead to material wealth. There aren't too many people I would say are the real
deal, but Chris is clearly the real deal.”

Robert L Sollazzo Jr, “The Giraffe's Perspective of Wealth. I love Chris’s animal kingdom
analogies to make clear wealth strategy distinctions. Key phrases “Different Perspective”, Chart
a different path”. You would expect that a book from a brilliant high-performing giraffe would be
insightful, full statistics, stories and advice, and you would be absolutely right. Grounded in a
pragmatic and positive mindset makes this a great read.”

Kim Riggi, “Great book if you want to improve your life and find a realistic path to wealth and
happiness. I love Chris' straight-forward and no BS approach to sharing what he knows about
building wealth. By using the metaphor of the giraffe to explain the mindset required to build
wealth and become a giraffe in a sea of zebras, his message is tangible and visual, which is how
I learn best. His lessons and tips are extremely helpful and insightful, and I'm left with a sense
that anyone who is interested and committed to changing the quality of their life can do it by
following his advice. His book is a fun read, and one that I will be referencing for a long time and
using to improve my financial outlook.”

Mike, “Be a Giraffe!!!. I decided to read this book because I wanted to take my knowledge of
MONEY and WEALTH to the next level. In today's world, you've got to see differently (like the
Giraffe). If you want to understand money better, and a pathway to financial liberty and freedom,
then you will definitely want this as part of your playbook.I realized early on that if I didn't take my
own wealth seriously, someone else would, and someone ELSE would become rich, while I
worked and get my head in the sand. I am choosing a different path, and I'm choosing to rise
above and see differently. Thank you Mr. Jarvis for your work in showing someone like myself
the way to wealth and liberty.....”

Wendy Witt, Esq., “Giraffe Money Gets What Most Wealth Books Miss. Giraffe Money is jam-
packed with empowering, insider information. As a trusts and estates attorney, I was thrilled to
read Jarvis's recommendation for revocable living trust-centered, comprehensive estate
planning for protection, privacy, and control. This is about asset protection for those you love and
so much more. I highly recommend that if you love someone, you read the book.”

Ebook Tops Reader, “Recommend Highly. Recommending this book to anyone who wants to be
financially wealthy! Chris keeps pumping out his amazing wisdom and guidance for everyone's
benefit to succeed. One of his AMAZING books to read!”

The book by Chris Jarvis has a rating of  5 out of 4.7. 49 people have provided feedback.
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